U.S. DEPARTMENT OF COMMERCE: 
INTERNATIONAL BUYER PROGRAM
RENEWABLE ENERGY TECHNOLOGY CONFERENCE AND EXHIBITION (RETECH) 2011 

Washington, D.C. September 20-22, 2011
http://www.retech2011.com 
1.
Event Description
A.
RETECH 2011 is the event “Where Government, Finance, Utility and Technology leaders connect for renewable energy”.  RETECH's Business Conference is well-known for delivering educational content from more than 250 industry-leading speakers, covering all of the industry's key technologies: wind, solar, hydro, ocean, geothermal, biomass, biofuels, waste energy and cross-cutting expert sessions on markets, industry, finance and policy.  RETECH's large-scale trade show exhibition features hundreds of companies and organizations demonstrating some of the industry's newest technologies, products and services. 

B.
Target Audience: More than 3,000 industry professionals from the U.S. and over 60 countries from around the world are expected to attend RETECH 2011.  The audience profile for RETECH 2011 includes individuals involved in all segments of the renewable energy sectors, including federal, state and municipal government and regulatory agencies, utility/energy companies, financial and investment institutions, and renewable energy technology firms.  Education is a key focus of RETECH 2011 and the industry-targeted educational program will highlight technical, strategic and operational sessions from internationally recognized speakers.  Sessions will showcase the renewable energy sector’s most important domestic and international technologies and issues, including market opportunities, promising technologies, and finance, legal and utility issues and challenges.  
C.

Scope of Exhibits: RETECH 2011 is expected to feature over 150 exhibitors covering more than 100,000 net square feet of exhibit space.   The following products, services and technologies will be shown on the exhibit floor: 
 - Associations
 - Automotive/Transportation
 - Biofuels
 - Biomass Power

 - Component Equipment Suppliers
 - Construction & Rigging Companies
 - Educational Institutions
 - Engineering (EPC’s)
 - Equipment Manufacturers
 - Financial Services
 - Geothermal Energy
 - Government
 - Hydro Power
 - Legal Services
 - NGO’s
 - Ocean Power
 - OEM’s
 - Photovoltaics
 - Renewable Energy Development, Equipment & Technology
 - Research & Development Companies

 - Solar Power
 - Wind Power

D.  RETECH 2011 will offer more than 40 educational programs, workshops and seminars focusing on all facets of the renewable energy sector, both here in the U.S. and in other international markets.   Check the show’s web site:  http://www.retech2011.com  for a complete list of all workshops, seminars and educational sessions.

TradeFair Group’s international marketing efforts include:

1) Building working relationships with international partners and Government Ministry’s to attract trade delegations from their countries
2) Advertising in industry trade and professional magazines worldwide

3) Sending press releases to international trade publications

4) Developing multilingual collateral 
5) Worldwide promotion of RETECH 2011 through the website: http://www.retech2011.com
6) World-wide promotion at other international power generation and energy events, and coordinating domestically with Mark Wells, the Energy Team, and overseas U.S. Commercial Service and State Department posts 

7) Cooperation with exhibitors and their dealer networks to promote the show 

2.  Event Registration
Advance registration for RETECH 2011 opens February 1, 2011.
All U.S. Commercial Service, State Department delegation leaders, staff, and other U.S. Commercial Service partners will receive a complimentary badge to the exhibit area and to the educational sessions.  IBP registered delegates receive free access to the show floor, and are entitled to one free education seminar ticket and a discount on offsite industry tours.  
IBP registered delegates that wish to have access to all conference sessions can pay a discounted conference fee of $398, which is a 50% discount on the regular conference package.  This discounted rate is available exclusively for IBP registered delegates only.   
3.  Hotels

Upon request, Show Management can provide assistance with reserving hotel room blocks.  Demand for hotel rooms in the Washington, D.C. area during RETECH 2011 will be very high, so make plans to reserve your hotel room early.   A list of hotels near the Walter E. Washington Convention Center can be obtained by contacting Jill Hungerford with Par Avion at 310-670-2970 ext. 4429 or jillh@paravion-inc.com.   
4.  On-site Export Programs

A)   International Business Center (IBC):
The IBC is the official welcoming and reception location for all international guests. The IBC will be located next to the registration area, located on the exhibit floor level of the convention center. 

The IBC will include: 
-private meeting rooms

-interpreter services for language assistance

-lounge area

-refreshments

-phone, printer, copier
The International Business Center will be staffed during the following hours:

Monday, September 19, 2011

9:00 a.m. – 5:00 p.m. (Pre-Show hours)
Tuesday, September 20, 2011

9:00 a.m. – 5:00 p.m. (Show opens TBD)
Wednesday, September 21, 2011
9:00 a.m. – 5:00 p.m.

Thursday, September 22, 2011
9:00 a.m. – 3:00 p.m.

B) Team Activities
Events planned at RETECH 2011includes one-on-one Matchmaking services and a Showtime Program coordinated by the Energy Team with support from the Manufacturing and Service's Office of Energy and the Environment.  In addition to the Showtime program listed below, team members will be conducting client outreach and providing export counseling during the event.   

1) Showtime and Matchmaking Programs
The Energy Team will be offering Showtime and Matchmaking Programs at RETECH 2011for U.S. exhibitors.  If you are interested in participating in either of these programs please inform Mark Wells and copy Ryan Hollowell.  The goal of the Showtime Program is to provide U.S. exhibitors with market briefings on export prospects and opportunities in the delegation leaders' respective markets.  The goal of the Matchmaking program is to match international delegates (e.g. buyers) with U.S. exhibitors to produce export sales.  

2) Export Counseling 

The IBC will be staffed by USDOC and USDOC partners who will provide export counseling and assist international buyers in identifying and setting up meetings with U.S. exhibitors whose international business objectives match their own.  Export counseling may include export market overview briefings, discussion of best export opportunities in the client's target markets, as well as matching delegation members with prospective U.S. exhibitors.

C)  Special Activities

1)  International Reception
The date and time of a potential International Reception onsite will be determined closer to the show dates.  

2)  Plant Tours
International delegations will have an opportunity to participate in pre-show or post-show plant tours or site visits offered by exhibitors who express interest in offering this benefit. Arrangements for the tours will be the responsibility of the delegation leader. Delegates will be responsible for expenses associated with participation in these tours. 
